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An Introduction to Aristotle's Rhetoric Cornell University Press
In this book, Theodore Scaltsas brings the insights of
contemporary philosophy to bear on a classic problem in
metaphysics that stems from Aristotle's theory of substance.
Scaltsas provides an analysis of the enigmatic notions of
potentiality and actuality, which he uses to explain Aristotle's
substantial holism by showing how the concrete and the abstract
parts of a substance form a dynamic, diachronic whole.

Substances and Universals in Aristotle's Metaphysics Yale
University Press
Interest in ancient rhetoric and its relevance to modern society
has increased dramatically over recent decades. In North
America, departments of speech and communications have
experienced a noticeable renaissance of concern with ancient
sources. On both sides of the Atlantic, numerous journals devoted
to the history of rhetoric are now being published. Throughout,
Aristotle's central role has been acknowledged, and there is also
a growing awareness of the contributions made by Theophrastus
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and the Peripatetics. Peripatetic Rhetoric After Aristotle responds
to this recent interest in rhetoric and peripatetic theory. The
chapters provide new insights into Peripatetic inﬂuence on
diﬀerent periods and cultures: Greece and Rome, the Syrian- and
Arabic-speaking worlds, Europe in the Middle Ages and the
Renaissance, and the international scene today. Contributors to
this volume include Maroun Aouad, Lucia Calboli Montefusco,
Thomas Conley, Tiziano Dorandi, Lawrence D. Green, Doreen C.
Innes, George A. Kennedy, Michael Leﬀ, and Eckart Schutrumpf.
This comprehensive analysis of the history of rhetoric ranges
from the early Hellenistic period to the present day. It will be of
signiﬁcant interest to classicists, philosophers, and cultural
historians.
From Aristotle to Cicero LSU Press
This volume draws together a selection of Gisela Striker's essays
from the last forty years in the areas of research for which she is
best known: Aristotle's logic and ethics, and Hellenistic
epistemology and ethics.
Making Arguments HarperCollins
The deﬁnitive guide to getting your way, revised and updated
with new material on writing, speaking, framing, and other key
tools for arguing more powerfully “Cross Cicero with David
Letterman and you get Jay Heinrichs.”—Joseph Ellis, Pulitzer
Prize–winning author of The Quartet and American Sphinx Now in
its fourth edition, Jay Heinrichs’s Thank You for Arguing is your
master class in the art of persuasion, taught by history’s greatest
professors, ranging from Queen Victoria and Winston Churchill to
Homer Simpson and Barack Obama. Filled with time-tested
secrets for emerging victorious from any dispute, including
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Cicero’s three-step strategy for inspiring action and Honest Abe’s
Shameless Trick for lowering an audience’s expectations, this
fascinating book also includes an assortment of persuasion tips,
such as: • The Chandler Bing Adjustment: Match your argument
to your audience (that is, persuasion is not about you). • The
Belushi Paradigm: Before people will follow you, they have to
consider you worth following. • The Yoda Technique: Transform a
banal idiom by switching the words around. Additionally,
Heinrichs considers the dark arts of persuasion, such as
politicians’ use of coded language to appeal to speciﬁc groups.
His sage guide has been fully updated to address our culture of
“fake news” and political polarization. Whether you’re a lover of
language books or just want to win more anger-free arguments
on the page, at the podium, or over a beer, Thank You for
Arguing is for you. Warm, witty, and truly enlightening, it not only
teaches you how to identify a paraleipsis when you hear it but
also how to wield such persuasive weapons the next time you
really, really need to get your way. This expanded edition also
includes a new chapter on how to reset your audience’s priorities,
as well as new and improved ArgueLab games to hone your skills.
How to Argue like Jesus Proﬁle Books
My thesis is on Aristotle"s "function argument". In my ﬁrst
chapter I explore the opening lines of the function argument, and
I investigate whether Aristotle has an argument to support his
claim that human beings have a function. I argue that Aristotle
has such an argument, and that the questions he asks are
therefore rhetorical questions. In my second chapter I consider
the problem that the human function cannot be peculiar to
humans in the sense of something unique, since reason and
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contemplation are shared above all with the gods. I also consider
the problem that there are many activities peculiar to humans
besides reasoning, and why it is reasoning well that marks
someone out as a good human being. I argue that Aristotle
understands the peculiar function of humans to be the
characteristic life that only humans live, namely an "active life".
In claiming that humans have a "function", then, the claim is that
human beings have a particular kind of life appropriate to them,
which, I argue, Aristotle understands to include both practical and
theoretical activity. In my third chapter I consider the connection
between being a good human and the human good. If the human
function is a certain kind of life that humans live, the challenge is
why living well is the good for human beings. I argue that, for
Aristotle, to be a "good" human just is what it means to live well
as a human, in accordance with the speciﬁcally human life, so
that the good for humans is good for them in so far as they are
good specimens of their kind. Hence, in drawing a connection
between the "life" appropriate to a human and "the good",
Aristotle means to directly show us how human beings can live
the good life.
Thank You for Arguing Oxford University Press, USA
If you can persuade a cat ... you can persuade anyone. This is the
essential guide to getting your way. Jay Heinrichs, award-winning
author of Thank You for Arguing and advisor to the Pentagon,
NASA and Fortune 500 companies, distils a lifetime of negotiating
and rhetoric to show you how to win over anyone - from
colleagues and bosses, to friends and partners at home (and
even the most stubborn of feline adversaries). You'll learn to:
Perfect your timing - learn exactly when to pounce Get your body
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language, tone and gesture just right Think about what your
opponent wants - always oﬀer a comfy lap Lure them in by
making them think they have the power The result? A happy,
hopefully scratch-free, resolution. 'Jay Heinrichs knows a thing or
two about arguing' The Times 'A master rhetorician and
persuasion guru' Salon 'You got a bunch of logical engineers to
inject pathos into their arguments ... it works!' NASA engineer
Thank You for Arguing, Fourth Edition (Revised and Updated)
Phoemixx Classics Ebooks
Christine M. Korsgaard is one of the leading moral philosophers :
this volume collects ten inﬂuential papers by her on practical
reason and moral psychology. She draws on the work of such
great philosophers as Plato, Aristotle, Kant, and Hume, showing
how their ideas can inform the solution of contemporary and
traditional problems.
The Art of Rhetoric Penguin UK
Aristotle regarded law and education as the two fundamental and
deeply interdependent tools of political art, making the use of
education by the statesman a topic of the ﬁrst importance in his
practical philosophy. The present work develops the ﬁrst
comprehensive treatment of this neglected topic, and assesses
the importance of Aristotle's defense of public education for
current debates about school choice and privatization, and
educational equality.
How to Argue with a Cat Macmillan
Dominic Scott compares the 'Republic' and 'Nicomachean Ethics'
from a methodological perspective. He argues that Plato and
Aristotle distinguish similar levels of argument in the defence of
justice, and that they both follow the same approach: Plato
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because he thinks it will suﬃce, Aristotle because he thinks there
is no need to go beyond it.
Aristotle"s Function Argument Courier Corporation
For more than two thousand years. Aristotle’s “Art of Rhetoric”
has shaped thought on the theory and practice of rhetoric, the art
of persuasive speech. In three sections, Aristotle discusses what
rhetoric is, as well as the three kinds of rhetoric (deliberative,
judicial, and epideictic), the three rhetorical modes of persuasion,
and the diction, style, and necessary parts of a successful
speech. Throughout, Aristotle defends rhetoric as an art and a
crucial tool for deliberative politics while also recognizing its
capacity to be misused by unscrupulous politicians to mislead or
illegitimately persuade others. Here Robert C. Bartlett oﬀers a
literal, yet easily readable, new translation of Aristotle’s “Art of
Rhetoric,” one that takes into account important alternatives in
the manuscript and is fully annotated to explain historical,
literary, and other allusions. Bartlett’s translation is also
accompanied by an outline of the argument of each book;
copious indexes, including subjects, proper names, and literary
citations; a glossary of key terms; and a substantial interpretive
essay.
Aristotle's Rhetoric Oxford University Press
This book approaches the topic of argumentation from the
perspective of audiences, rather than the perspective of arguers
or arguments.
Why Argument Matters Rowman & Littleﬁeld
Winning ArgumentsPenguin UK
Aristotle's "Art of Rhetoric" Cornell University Press
For when you really have to get your point across… *Expanded
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and Revised: Including new chapters on leadership, Obama’s
oratorical mastery, the pitfalls of apologies—and an “Argument
Lab” section to put your new skills to the test.* Thank You for
Arguing is your master class in the art of persuasion, taught by
professors ranging from Bart Simpson to Winston Churchill. The
time-tested secrets this book discloses include Cicero’s threestep strategy for moving an audience to action—as well as
Honest Abe’s Shameless Trick of lowering an audience’s
expectations by pretending to be unpolished. But it’s also replete
with contemporary techniques such as politicians’ use of “code”
language to appeal to speciﬁc groups and an eye-opening
assortment of popular-culture dodges—including The Yoda
Technique, The Belushi Paradigm, and The Eddie Haskell Ploy.
Whether you’re an inveterate lover of language books or just
want to win a lot more anger-free arguments on the page, at the
podium, or over a beer, Thank You for Arguing is for you. Written
by one of today’s most popular language mavens, it’s warm,
witty, erudite, and truly enlightening. It not only teaches you how
to recognize a paralipsis and a chiasmus when you hear them,
but also how to wield such handy and persuasive weapons the
next time you really, really want to get your own way.
Oxford University Press
A pathbreaking study of the role played by ancient Greek and
Roman sources and voices in the struggle to abolish transatlantic
slavery and in representations of that struggle in the twentieth
century. Thirteen essays by an interdisciplinary team of
specialists from three continents, led by the Centre for the
Reception of Greece and Rome at Royal Holloway University of
London, ask how both critics and defenders of slavery in media
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ranging from parliamentary speeches to poetry, ﬁction, drama,
and cinema have summoned the ghosts of the ancient Spartans,
Homer, Aristotle, Aeschylus, Pliny, Spartacus, and Prometheus to
support their arguments.
The Rhetoric of Aristotle Oxford University Press
This is the ﬁrst book on Aristotle's important but neglected essay
Peri ideon, 'On Ideas', to be published in English. Gail Fine
explores the philosophical merits of Aristotle's criticisms of Plato,
and relates their views to current debates about universals,
properties, meaning, and knowledge. The full, annotated text of
Peri ideon is included, with translation.
Winning Arguments University of Chicago Press
A noted attorney gives detailed instructions on winning
arguments, emphasizing such points as learning to speak with
the body, avoiding being blinding by brilliance, and recognizing
the power of words as a weapon. Reprint.
Thank You for Arguing Oxford Aristotle Studies
Aristotle oﬀers a conception of the private and its relationship to
the public that suggests a remedy to the limitations of liberalism
today, according to Judith A. Swanson. In this fresh and lucid
interpretation of Aristotle's political philosophy, Swanson
challenges the dominant view that he regards the private as a
mere precondition to the public. She argues, rather, that for
Aristotle private activity develops virtue and is thus essential
both to individual freedom and happiness and to the well-being of
the political order. Swanson presents an innovative reading of
The Politics which revises our understanding of Aristotle's political
economy and his views on women and the family, slavery, and
the relation between friendship and civic solidarity. She examines
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the private activities Aristotle considers necessary to a complete
human life—maintaining a household, transacting business,
sustaining friendships, and philosophizing. Focusing on ways
Aristotle's public invests in the private through law, rule, and
education, she shows how the public can foster a morally and
intellectually virtuous citizenry. In contrast to classical liberal
theory, which presents privacy as a shield of rights protecting
individuals from one another and from the state, for Aristotle a
regime can attain self-suﬃciency only by bringing about a
dynamic equilibrium between the public and the private. The
Public and the Private in Aristotle's Political Philosophy will be
essential reading for scholars and students of political philosophy,
political theory, classics, intellectual history, and the history of
women.
Aristotle's "Best Regime" Penguin UK
Everyone is always trying to persuade us of something:
politicians, advertising, the media, and most deﬁnitely our
families. With all the wisdom of the ages, from Aristotle and Stalin
to Yoda and Monty Python, Winning Arguments will show you how
to win more than your fair share of arguments, as well as:
Winning Arguments is brimming with endless examples of
persuasion and plenty of techniques to help you get your way.
Physics Penguin UK
A comprehensive look at Aristotle's treatise on logical fallacies.
Nicomachean Ethics HarperCollins
Uses Jesus' words and actions found in the New Testament to
systematically evaluate his rhetorical stylings, drawing real
lessons from his teachings that today's readers can employ. Jesus
of Nazareth never wrote a book, held political oﬃce, or wielded a
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sword. He never gained sway with the mighty or inﬂuential. He
never took up arms against the governing powers in Rome. He
was a lower-class worker who died an excruciating death at the
age of thirty-three. Yet, in spite of all odds-obscurity,
powerlessness, and execution-his words revolutionized human
history. How to Argue Like Jesus examines the life and words of
Jesus and describes the various ways in which he sought-through
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the spoken word, his life, and his disciples-to reach others with
his message. The authors then pull some very simple rhetorical
lessons from Jesus' life that readers can use today. Both Christian
and non-Christian leaders in just about any ﬁeld can improve
their ability to communicate eﬀectively by studying the words
and methods of history's greatest communicator.

7

